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Executive Management 
 

Accomplished and driven executive with significant experience in growing businesses through strategy 
development, operations improvement, sales, and marketing, P&L oversight, mergers and acquisitions, 
corporate law. Decisive leader and team builder in enterprise, mid-size and start-up entrepreneurial 
environments. Results-oriented, analytical thinker and complex problem solver with excellent communication 
and presentation skills.  Effective manager of process execution and stakeholder expectations.  Builds strategy 
and delivers results.   
 

Core Competencies 
 

• Management and 
Leadership 

• Digital and Traditional 
Marketing and Media 

• Sales Growth and 
Account Management 

• Alliance Development and 
Partner Management 

• Budgeting/Forecasting • Strategy and Operations 

• Mergers and Acquisitions • HR/Benefits/Risk 
Management 

• Corporate Law and I/P 
Licensing 

 
 

Professional Experience 
 
 

Working Media Group                             2005 - 2020 
Digitent             2018 - 2020 
CEO, President and Co-Founder, New York, NY 

Founded and built media planning, buying and analytics agency. Started and self-funded operation to 
profitability in first year. Led marketing, business operations and business development delivering media 
strategy, consulting and execution to mid-size advertisers. Later founded new creative, branding and 
podcasting network agency to supplement services. Highlights include: 

• Grew sales exponentially ($0 to $27MM) over first seven years.   

• Built and managed sales and execution team and led all new business pitches. 

• Managed clients service delivery for testing, optimization and performance analysis. 

• Named to Inc. 500 and ranked #20 nationally and #4 in New York based on revenue growth. 

• Managed all strategic relationships with media partners and agencies.   

• Built team expertise in all media channels, performance marketing and analytics. 

• Developed process for efficient management of all finances and legal for $100MM+ in media buying. 

• Successfully transitioned from traditional to digital media channel expertise. 

• Managed and sourced teams for delivery of content and creative solutions. 

• Built podcast production and social ecosystem network strategy. 

• Managed numerous successful marketing campaign rollouts including execution and performance 
analysis for numerous clients including Sanofi Aventis, Cushman Wakefield, Ross University, AQR, Dime 
Savings Bank, Harvest Snaps, YMCA of Greater New York, IDT, Bradley Airport, CUNY, Oklahoma 
Lottery, and Level3. 
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MAPICS, Inc.                                                                                                      1997 - 2005  
Vice President, Corporate Development and Acting COO 
Vice President, General Counsel and Secretary, Atlanta, GA 
Senior executive and corporate officer for $175 million, multi-national, publicly traded company that develops 
collaborative enterprise application and supply chain management software solutions for manufacturers. 
Corporate development, strategic alliance, legal and operations advisor to executive management and board of 
directors. Expert in domestic and international mergers and acquisitions, technology licensing and general 
corporate law, corporate governance, federal securities (SEC), litigation, e-commerce and marketing and 
distribution relationships. Highlights include: 

• Involved in all strategic decisions for the Company and active participant in board, compensation and 
audit committee meetings.   

• Grew company principally through IPO and acquisitions from $70 million to $175 million. Led $350 
million sale of the Company to private competitor.  

• Led acquisition of multiple software companies including acquisition of $92 million publicly traded 
competitor.  

• Divested multiple lines of business as part of integrating acquired firms. 

• Undertook two $30 million public offerings, reverse spin-out, and re-incorporation. 

• Negotiated multiple credit facilities including $60 million debt financing and multiple amendments with 
bank syndicate.  

• Structured distributorships with over 80 independent sales affiliates worldwide. 

• Responsible for contractual relationships with over 60 alliance partners including IBM, Microsoft and 
Oracle. 

• Responsible for all OEM sales and partner management. 

• Created strategic Indian offshore development center alliance. 

• Created multiple international marketing and sales joint ventures, including strategic investment in 
Peoples Republic of China. 

• Established and acted as officer and director of multiple corporate subsidiaries. 

• Managed worldwide customer license and services contracting. 

• Acted as fiduciary and investment adviser to 401K plan and managed stock option and employee stock 
purchase plans.  

• Developed all executive compensation and benefit plans.  

• Performed corporate secretarial functions including management of board meetings, director 
compensation plans, shareholder meetings and proxy solicitations. 

• Responsible for company’s regulatory compliance with Sarbanes-Oxley Act and related regulations. 

• Managed all public policy activities and insurance plans. 

• Assist CEO and CFO in all investor relation activities.  Managed proxy solicitations for all shareholder 
meetings. 

• Responsible for SEC reporting with finance team. 

• Managed all litigation and disputes; successfully resolved multiple claims resulting in over $4M bottom-
line benefit to company in one year. 

• Managed legal staff, outside counsels, corporate development, alliance management and HR 
departments.   

  
International Business Machines Corporation                                                                 1986 - 1997 
Various Senior Legal Positions 

 
IBM PC Co., Research Triangle Park, NC, 2/95 – 7/97 
Lead counsel to IBM PC Company’s worldwide development, procurement and manufacturing operations 
located in RTP, Boca Raton and Yamato, Japan. Developed significant experience in the protection, acquisition 
and licensing of all forms of intellectual property. Developed and negotiated numerous relationships for the 
development, manufacture, licensing, and acquisition of PC technology including: 
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• IBM’s Microsoft Windows 95 and Windows 98 operating system OEM license agreements. 

• Numerous Microsoft joint development, licensing and marketing agreements. 

• Intel microprocessor purchase agreements. 

• Intel Inside joint marketing agreement. 

• Developed ThinkPad Proven program. 

• NCR patent cross licensing agreement. 

• Acer outsourcing manufacturing agreement for consumer and desktop PCs. 

• Managed multiple Consumer Product Safety Commission investigations and filings. 

• Successfully managed defense of multiple employment lawsuits. 
  
Southern Area, Atlanta, GA, 1992 - 1995 
General counsel to 5,000 person, $5B marketing and sales operations for southeastern United States.  
Highlights included: 

• Responsible for large commercial and public sector sales, development and services contracting.   

• Successfully managed highly publicized multi-million dollar lawsuits including actions against State of 
Florida, EDS and State of Georgia. 

• Counseled and defended company from numerous employment claims during significant downsizing 
and managed all customer related litigation. 

• Managed large legal department and numerous outside counsels. 
 

Application Software Div., Atlanta, GA, 1989 - 1992 
General counsel to application software labs and multimedia operations in Atlanta and Houston.  Lead lawyer 
on numerous multi-million dollar transactions for the acquisition and divestiture of application software and 
multimedia operations. Practice included intellectual property, distribution, mergers and acquisitions, litigation, 
and employment law. 

 
Southern Area, Rye Brook, NY and Atlanta, GA, 1986 - 1989 
Assistant attorney for IBM industry marketing and southeastern marketing and sales operations. 
Responsibilities included large commercial contracting, distribution relationships, and commercial and 
employment litigation. 

 
 

BAR ADMISSIONS New York and Connecticut  
 
 
EDUCATION Duke University School of Law, J.D.  
 Columbia University, B.A., Economics.  Dean’s List  
 


